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Another Post-Crisis Peak for Existing Home  National Average Mortgage Rates
Sales |

While first-time buyers fell back, existing home sales scored their third
consecutive monthly gain in July. The National Association of Realtors®
(NAR) reports that completed sales of pre-owned single-family homes,
townhomes, condominiums, and coops were up 2.0 percent from June to a
seasonally adjusted annual rate of 5.59 million units. June's sales figures
were revised down from 5.49 million units to 5.48 million. Stubbornly low
inventory levels and rising prices were blamed in the existing home sales
report for a share of first time buyers that was the lowest since January.
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The July numbers again set a post-crisis peak, the fastest rate of sales since Rate  Change  Points

5.79 million units in February 2007. Sales of existing homes have increased Mortgage News Daily
year-over-year for ten consecutive months and are 10.3 percent higher than 30 Yr. Fixed 6.43% +0.02 0.00
the July 2014 level of 5.07 million. 15 Yr. Fixed 5.95% 0.00 0.00
Sales of single-family houses increased 2.7 percent to a seasonally adjusted 30 Yr. FHA 5.82% +0.02 0.00
annual rate of 4.96 million in July (highest since February 2007 at 5.08 30 Yr. Jumbo 6.62% 0.00 0.00
million) from 4.83 million in June, and are now 11.0 percent above the 4.47 5/1 ARM 6.28% -0.01 0.00
million pace a year ago. Existing condominium and co-op sales dipped 3.1 Freddie Mac
percent to a seasonally adjusted annual rate of 630,000 units from 650,000 .

30 Yr. Fixed 6.35% -0.51 0.00
in June, but are still up 5.0 percent from July 2014's 600,000 units. e ?

15 Yr. Fixed 5.51% -0.65 0.00
Lawrence Yun, NAR chief economist, says the increase in sales in July Mortgage Bankers Assoc.
soliii;ies what has be—T—E an impressi;/e irov:;t(;'n g\ activity;jurilng th: y;]ear's 30 Yr. Fixed 6.44% -0.06 0.54

eak buying season. "The creation of jobs added at a steady clip and the

peaibuying s ‘ ) v clip anc 15 Yr. Fixed 588%  -016 0.8
prospect of higher mortgage rates and home prices down the road is
encouraging more households to buy now," he said. "As a result, current 30 Yr. FHA 6.36% -0.06 0.85
homeowners are using their increasing housing equity towards the 30 Yr. Jumbo 6.75% +0.07 0.39
downpayment on their next purchase." 5/1 ARM 5.98% -0.27 0.65

. . .. . Rates as of: 8/30
The median price for all existing home types sold in July was $234,000, a 5.6

percent annual increase and the 415t consecutive month of year-over-year Recent Housing Data

gains. The median price of a single-family home was up 5.8 percent from July Value Change
2014 to $235,500 and condos sold for a median of $221,800, a 3.2 percent Mortgage Apps Aug28 226.9 +0.49%
gain. Building Permits Mar 1.46M -3.95%
"Despite the strong growth in sales since this spring, declining affordability Housing Starts Mar 1.32M -13.15%
could begin to slowly dampen demand," adds Yun. "Realtors® in some New Home Sales Mar 693K +4.68%
markets reported slower foot traffic in July in part because of low inventory Pending Home Sales Feb 75.6 +1.75%

and concerns about the continued rise in home prices without

: o Existing Home Sales Feb 3.97M -0.75%
commensurate income gains.
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Value Change
Total housing inventory at the end of July declined 0.4 percent to 2.24 million existmmﬂdazt&grcent Iowq\plgpan AYGAr 4¢ 259

ago (2.35 million). This represents a 4.8-month supply of homes for sale at the current sales pace, down from 4.9 months in
June.

The percent share of first-time buyers declined in July for the second consecutive month, falling from 30 percent in June
back to the January level of 28 percent. A year ago, first-time buyers represented 29 percent of all buyers.

"The fact that first-time buyers represented a lower share of the market compared to a year ago even though sales are
considerably higher is indicative of the challenges many young adults continue to face," adds Yun. "Rising rents and flat wage
growth make it difficult for many to save for a downpayment, and the dearth of supply in affordable price ranges is limiting
their options."

Thirteen percent of sales were to investors, up 1 percentage point from June but down 3 points from a year earlier. All-cash
sales increased slightly to 23 percent from 22 percent of transactions as 64 percent of investors bought with cash during the
month.

Distressed sales declined to a 7 percent share in July compared to 8 percent in June and 9 percent in July 2014. It was the
lowest share of distressed sales since NAR began tracking those numbers in October 2008. Five percent July sales were
foreclosures which sold with an average discount of 17 percent and 2 percent were short sales, discounted an average of 12
percent.

Marketing time rose from a typical 34 days in June to 42 days but still improved from the 48 days on the market a year
earlier. Short sales were, as usual, on the market the longest at a median of 135 days in July, while foreclosures sold in 49
days and non-distressed homes took 41 days. Forty-three percent of homes sold in July were on the market for less than a
month.

NAR President Chris Polychron says the housing market is in a much better place and has come a long way since the depths
of the recession. "Five years ago, distressed sales represented 33 percent of the market in July," he said. "For many previously
distressed homeowners throughout the country, rising home values in recent years have helped recover equity and the vast
improvement in several local job markets means fewer are falling behind on their mortgage payments."

Existing-home sales in the Northeast decreased 2.8 percent to an annual rate of 700,000, but are still 9.4 percent above a
year ago. The median price in the Northeast was $277,200, 1.3 percent higher than the previous July. In the Midwest the
pace of annual ales was 1.32 million, unchanged from June and 10.9 percent above a year earlier. The median price rose 6.6
percent to $186,500.

The South saw a 4.1 percent increase in existing home sales to 2.29 million in July and a 9.6 percent year-over-year gain. The
median price rose 7.0 percent to $203,500. Sales in the West rose 3.2 percent to an annual rate of 1.28 million in July, and
are 11.3 percent above a year ago. The median price in the West was $327,400, an 8.4 percent gain.
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Service oriented, responsive, competitive rates and an in depth
knowledge of todays mortgage market

After completing my degree in finance at the University of Connecticut, | started in the mortgage business right out of
college in 2004. With 15+ years of experience and a primary objective of thoroughly explaining all available loan options to
my clients with what is typically the largest investment in their lives, | strive to always make myself available. | constantly
educate myself with respect to the mortgage industry and underwriting guidelines for FHA, VA, conventional and jumbo
financing. | deliver on the expectations discussed up front and provide the service level my clients deserve from day one. |
will remain in touch throughout the process and continue to follow up with you after closing. My goal is to wow you and
turn you into clients for life. | want you to be so impressed that throughout and after the process you share my information
with your friends, family, neighbors and co-workers who may value from my services.

Steve Chizmadia %

© 2024 MBS Live, LLC. - This newsletteris a service of MarketNewsletters.com.

The interest rates provided in this newsletter are national averages from independent data sources. Rate/APR terms may differ from those listed above based on the
creditworthiness of the borrower. All information provided "as is" for informational purposes only, not intended for trading purposes or financial advice.

Read or subscribe to my newsletter online at: http://mortgagenewsletter.net/homeloansbysteve



http://www.marketnewsletters.com
http://mortgagenewsletter.net/homeloansbysteve

	Another Post-Crisis Peak for Existing Home Sales
	National Average Mortgage Rates
	Recent Housing Data
	Service oriented, responsive, competitive rates and an in depth knowledge of todays mortgage market

