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Existing Home Sales/Prices Slip Despite National Average Mortgage Rates
More First Time Buyers |

Even as the market share of first-time buyers continued to inch up, overall
sales of existing homes declined in August. The National Association of
Realtors® (NAR) said today that total existing home sales fell 4.8 percent to a
to a seasonally adjusted annual rate of 5.31 million units in August from a
slight downward revision of 5.58 million in July. The dip came on the heels of
three straight months of increases and despite slowing price growth.

Existing home sales are completed transactions that include single family
homes, townhomes, condominiums, and co-ops. While August sales were
down, NAR notes that sales have now risen year-over-year for 11 consecutive
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months with August 2015 sales registering a 6.2 percent gain from a year Mortgage News Daily
earlier when sales were at a 5.0 million rate. 30 Yr. Fixed 6.43% +0.02 0.00
15 Yr. Fixed 5.95% 0.00 0.00

Single-family home sales declined 5.3 percent to a seasonally adjusted annual

rate of 4.69 million in August from 4.95 million in July, but remain 6.1 30 Yr. FHA 5.82% 002 0.00
percent higher than the 4.42 million pace a year earlier. Existing 30 Yr. Jumbo 6.62% 0.00 0.00
condominium and co-op sales declined 1.6 percent to a seasonally adjusted 5/1 ARM 6.28% -0.01 0.00

annual rate of 620,000 units in August from 630,000 units in July, still a solid Freddie Mac
6.9 percent higher than the 580,000 unit pace in August 2014.

30 Yr. Fixed 6.35% -0.51 0.00
Lawrence Yun, NAR chief economist, says home sales in August lost some 15 Yr. Fixed 5.51% -0.65 0.00
momentum to close out the summer. "Sales activity was down in many parts Mortgage Bankers Assoc.
of the country last mhonth - ?spe;ially in the ?outlh ?rlld|W§St - as(;he 30 Yr. Fixed 6.44% -0.06 0.54
persistent summer theme of tight inventory levels likely deterred some . o
buyers," he said. "The good news for the housing market is that price 15 ¥r. Fixed >-88% 0.16 0.68
appreciation the last two months has started to moderate from the 30 Yr. FHA 6.36% -0.06 0.85
unhealthier rate of growth seen earlier this year." 30 Yr. Jumbo 6.75% +0.07 0.39
5/1 ARM 5.98% -0.27 0.65

The median price for all existing housing types was $228,700, representing
annual appreciation of 4.7 percent from the median of $218,400 in August

Rates as of: 8/30

2014. Theincrease was the 42" consecutive year-over-year gain. The Recent Housing Data
median existing single-family home price rose 5.1 percent from last year to Value Change
$230,200 and the median existing condo price was up 2.2 percent to Mortgage Apps Aug28 2269 +0.49%
$217,400. Building Permits Mar 1.46M -3.95%
Existing home inventories gained a bit of ground; rising 1.3 percent to 2.29 Housing Starts Mar 1.32M -13.15%
million homes, a 5.2 month supply compared to 4.9 months in July. The New Home Sales Mar 693K +4.68%
currentinventory is 1.7 percent lower than in August 2014. Pending Home Sales Feb 75.6 +1.75%
Existing Home Sales Feb 3.97M -0.75%

© 2024 MBS Live, LLC. - This newsletteris a service of MarketNewsletters.com.

The interest rates provided in this newsletter are national averages from independent data sources. Rate/APR terms may differ from those listed above based on the
creditworthiness of the borrower. All information provided "as is" for informational purposes only, not intended for trading purposes or financial advice.

Read or subscribe to my newsletter online at: http://mortgagenewsletter.net/homeloansbysteve



mailto:steve@homeloanswithsteve.com
http://www.homeloanswithsteve.com
http://www.marketnewsletters.com
http://mortgagenewsletter.net/homeloansbysteve

Housing News Update

Value Change
"With sales and overall demand higher than a year ago and supply mostly unchangeé{aillagy Eymé’gs will Iikelmgntin%to +6.25%

limit options for those looking to buy this fall even with the overall pool of buyers shrinking because of seasonal factors,"
adds Yun.

The percent share of first-time buyers rebounded to 32 percent in August, up from 28 percent in July and matching the
highest share of the year set in May. A year ago, first-time buyers represented 29 percent of all buyers. Individual investors
accounted for 12 percent of existing home sales in August, 1 percentage point lower than in July. All cash sales decreased
from a 23 percent share of sales in July to 22 percent in August. Sixty percent of investors paid cash in August.

Distressed sales, foreclosures and short sales, remained at a 7 percent in August for the second month, matching the lowest
share since NAR began tracking in October 2008, Five percent of sales were foreclosures that sold at an average discount of
18 percent below market value and 2 percent were short sales, averaging discounts of 12 percent

Yun says when the Federal Reserve finally decides to left short-term interest rates he doesn't expect a pronounced impact on
mortgage rates or overall housing demand. "With job growth holding steady, prospective buyers can handle any gradual rise
in mortgage rates - especially if today's stronger labor market finally leads to a boost in wages and homebuilding accelerates

to alleviate supply shortages and slow price growth in some markets," he said.

Properties typically stayed on the market for 47 days in August, an increase from 42 days in July but below the 53 days in
August 2014. Short sales were on the market the longest at a median of 124 days while foreclosures sold in 66 days and non-
distressed homes took 45 days. Forty percent of homes sold in August were on the market for less than a month.

According to a NAR survey of its Realtor members conducted in August, more than 80 percent of respondents indicated they
had taken some sort of training (webinar, class, etc.) to prepare for the October implementation of the TILA-RESPA
Integrated Disclosure rule (TRID). NAR President Christ Polychron said "As the ruling goes into effect next month,
communication is crucial between all parties involved in a real estate transaction to ensure consumers get to closing
seamlessly and without delay. NAR will monitor the progress of the rule in the weeks ahead and will share any concerns that
arise as part of our continued partnership with the Consumer Financial Protection Bureau."

None of the four major regions experienced existing home sale increases in August. Sales in the Northeast were at an annual
rate of 700,000, unchanged from July and 6.1 percent above a year ago. The median price in the Northeast was $271,600,
annual appreciation of 2.4 percent.

In the Midwest sales declined 1.5 percent to a rate of 1.28 million but remain 5.8 percent above the previous August. The
median price in the Midwest was $181,100, up 4.0 percent from a year earlier.

Existing-home sales in the South fell 6.6 percent to an annual rate of 2.14 million but 5.9 percent above August 2014. The
median price in the South was $196,300, up 6.0 percent year-over-year.

Sales in the West dropped 7.8 percent to an annual rate of 1.19 million 7.2 percent above a year ago. The median price in the
West was $321,300, up 7.1 percent over 12 months.
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Total existing-home sales fell 4.8 percent to a seasonally adjusted annual
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The percent share of first.time buyers rebounded to 32% in August, up from 28% in July and
@ ‘matching the highest share of the year setin May. A year ago, first-time buyers represented 29%

EHS ofall buyers.

FACTS. All-cash sales decreased shightly to 22% of transactions in August {23% in July) and are down
e from 23% a year ago.

Properties typically stayed on the market for 47 days in August, an increase from 42 days in July
‘but below the 53 days in August 2014.

About EHS:

Each month, the Research Division of fhe Nafional Associafion of
REALTORS® receives data on exising-home sales (single-amily, condos

Months' Supply

rliorgcm_n:mm rsnm:hly_mrveryl. Thed_a? pmwdemegml Smgtl 0 e
closed exising-home sales in each associafionboardMLS and also'
sales within a wide range of price categories Allgus(Z(!‘M Ju}ﬂmﬁ August 2015

W August 2014 | July 2015 | August 2015
*Seasonally adjusted figures. For more on how EHS is calculated, go fo: ~y
v realororgfopicsxising-home-saies Housing Inventory

Service oriented, responsive, competitive rates and an in depth
knowledge of todays mortgage market

After completing my degree in finance at the University of Connecticut, | started in the mortgage business right out of
college in 2004. With 15+ years of experience and a primary objective of thoroughly explaining all available loan options to
my clients with what is typically the largest investment in their lives, | strive to always make myself available. | constantly
educate myself with respect to the mortgage industry and underwriting guidelines for FHA, VA, conventional and jumbo
financing. | deliver on the expectations discussed up front and provide the service level my clients deserve from day one. |
will remain in touch throughout the process and continue to follow up with you after closing. My goal is to wow you and
turn you into clients for life. | want you to be so impressed that throughout and after the process you share my information
with your friends, family, neighbors and co-workers who may value from my services.

Steve Chizmadia ﬂ

© 2024 MBS Live, LLC. - This newsletter is a service of MarketNewsletters.com.

The interest rates provided in this newsletter are national averages from independent data sources. Rate/APR terms may differ from those listed above based on the
creditworthiness of the borrower. All information provided "as is" for informational purposes only, not intended for trading purposes or financial advice.

Read or subscribe to my newsletter online at: http://mortgagenewsletter.net/homeloansbysteve



http://www.marketnewsletters.com
http://mortgagenewsletter.net/homeloansbysteve

	Existing Home Sales/Prices Slip Despite More First Time Buyers
	National Average Mortgage Rates
	Recent Housing Data
	Service oriented, responsive, competitive rates and an in depth knowledge of todays mortgage market

