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Fannie Moves to Accommodate Student
Loan Debt

At $1.4 trillion, student loan debt represents the U.S.'s second largest debt
market behind mortgages and, in several recent surveys, younger
respondents have said those loans are a large reason they are unable to save
up a downpayment to buy a home. The debt won't easily go away, but Fannie
Mae now says it would like to make those loans a slightly little less painful
presence in borrowers' lives.

The company is announcing policies that will assist homeowners and
potential homebuyers with student loan obligations to qualify for a
mortgage. The company notes the significant increase in that kind of debt
over the last decade has created challenges and put up obstacles to
homeownership. In acknowledgement that "one size does not fit all." the new
policy provides borrowers three options from which, depending on
individual circumstances, they can choose.
e Student Loan Cash-Out Refinance: Offers homeowners the flexibility
to pay off high interest rate student debt while potentially refinancing
to alower mortgage interest rate.

e Debt Paid by Others: Widens borrower eligibility to qualify for a home
loan by excluding from the borrower's debt-to-income ratio non-
mortgage debt, such as credit cards, auto loans, and student loans, paid
by someone else.

e Student Debt Payment Calculation: Makes it more likely for borrowers
with student debt to qualify for a loan by allowing lenders to accept
student loan payment information on credit reports.

"We understand the significant role that a monthly student loan payment
plays in a potential home buyer's consideration to take on a mortgage, and we
want to be a part of the solution," said Jonathan Lawless, Vice President of
Customer Solutions, Fannie Mae. "These new policies provide three flexible
payment solutions to future and current homeowners and, in turn, allow
lenders to serve more borrowers."
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National Average Mortgage Rates

Jun 24

Rate Change  Points
Mortgage News Daily
30 Yr. Fixed 6.43% +0.02 0.00
15 Yr. Fixed 5.95% 0.00 0.00
30 Yr. FHA 5.82% +0.02 0.00
30 Yr. Jumbo 6.62% 0.00 0.00
5/1 ARM 6.28% -0.01 0.00
Freddie Mac
30 Yr. Fixed 6.35% -0.51 0.00
15 Yr. Fixed 5.51% -0.65 0.00
Mortgage Bankers Assoc.
30 Yr. Fixed 6.44% -0.06 0.54
15 Yr. Fixed 5.88% -0.16 0.68
30 Yr. FHA 6.36% -0.06 0.85
30 Yr. Jumbo 6.75% +0.07 0.39
5/1 ARM 5.98% -0.27 0.65
Rates as of: 8/30
Recent Housing Data

Value Change

Mortgage Apps Aug 28 226.9 +0.49%
Building Permits Mar 1.46M -3.95%
Housing Starts Mar 1.32M -13.15%
New Home Sales Mar 693K +4.68%
Pending Home Sales Feb 75.6 +1.75%
Existing Home Sales Feb 3.97M -0.75%

The interest rates provided in this newsletter are national averages from independent data sources. Rate/APR terms may differ from those listed above based on the
creditworthiness of the borrower. All information provided "as is" for informational purposes only, not intended for trading purposes or financial advice.
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Value Change
Service oriented, responsive, competitive ratesandiandn depth 51 +6.25%

knowledge of todays mortgage market

After completing my degree in finance at the University of Connecticut, | started in the mortgage business right out of
college in 2004. With 15+ years of experience and a primary objective of thoroughly explaining all available loan options to
my clients with what is typically the largest investment in their lives, | strive to always make myself available. | constantly
educate myself with respect to the mortgage industry and underwriting guidelines for FHA, VA, conventional and jumbo
financing. | deliver on the expectations discussed up front and provide the service level my clients deserve from day one. |
will remain in touch throughout the process and continue to follow up with you after closing. My goal is to wow you and
turn you into clients for life. | want you to be so impressed that throughout and after the process you share my information
with your friends, family, neighbors and co-workers who may value from my services.
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